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RECOMMENDATION LAST CLOSE 12-24M FAIR VALUE MARKET CAP g\g/gs;MENT

WATCHLIST $333.02 $300 $4.89T 65 /100

Quality business, 24 Jul 2026 Prob.-weighted EV $4.83T Valuation is the
unattractive price +3.53% on day —9.8% vs spot 14.69bn shares binding constraint

Executive Summary

Apple is in the strongest operating year of its post-Jobs era and, simultaneously, at the most demanding valuation of
that era. Fiscal 2026 first-half revenue of $254.9 billion grew 16.1% year over year, driven by a genuine iPhone 17
replacement cycle: iPhone revenue rose 22.7% and Greater China, written off by consensus eighteen months ago, grew
33.3%. Gross margin expanded 220 basis points year over year in the March quarter to 49.3%, and
trailing-twelve-month free cash flow reached $129.2 billion. The business is not the problem.

The price is. At $333.02 the shares trade on 40.4x trailing and roughly 36.5x forward earnings, a 2.48% earnings yield
against a 4.67% ten-year Treasury. That is a negative equity risk premium on the largest and most widely held equity in
the world. A reverse discounted cash flow at a CAPM-consistent 9.3% weighted average cost of capital implies the
market is underwriting roughly 14% compound free cash flow growth for a decade. Apple's actual free cash flow
compound annual growth rate over the past ten years was 9.2%. The current multiple does not merely require Apple to
keep winning; it requires Apple to win faster than it ever has, for longer than it ever has, while three identifiable
headwinds converge.

Those headwinds are specific and near-term. First, memory cost inflation: DRAM and NAND prices have risen sharply
as Al servers absorb roughly two thirds of global DRAM capacity, and management has already guided June-quarter
gross margin down to 47.5-48.5% as its pre-bought memory inventory cushion depletes. Second, the roughly $20
billion annual Google traffic acquisition payment, equivalent to about 13.5% of pre-tax income at essentially 100%
incremental margin, remains subject to an antitrust appeal whose oral arguments are not expected until late 2026 or
early 2027. Third, a chief executive transition: John Ternus succeeds Tim Cook on 1 September 2026, the first such
change since 2011, arriving precisely as Apple bets its Al credibility on a licensed Google Gemini model rather than its
own.

The conclusion is a rating of Watchlist, not Avoid. Apple's competitive position is arguably stronger today than at any
point in five years, and the foldable iPhone launch expected in September 2026 provides a credible reason for the cycle
to extend. But a probability-weighted fair value of approximately $300 sits below spot, no discounted cash flow scenario
at a defensible discount rate reaches the current price, and there is no margin of safety at 36x forward earnings for a
company whose structural growth rate is mid-single-digit. This is an outstanding business at a price that has already
borrowed the next several years of good news.

Price and estimates as of the close on 24 July 2026. Fundamentals reflect Apple's fiscal 2026 second quarter ended 28 March 2026 and
trailing-twelve-month data as of 27 July 2026. Apple reports fiscal third-quarter results on 30 July 2026.
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1. Analytical Framework

Apple is not a single business. It is a premium hardware franchise with roughly 39% product gross margin wrapped
around a 77% gross margin digital services annuity that is monetised across an installed base of more than 2.5 billion
active devices. Hardware supplies the users; services extract the economics. In the first half of fiscal 2026 services
generated $61.0 billion of revenue, 23.9% of the total, but $46.7 billion of gross profit, 37.7% of the total. Any framework
that treats Apple as a phone company misprices it, and any framework that treats it as a software company ignores
where the risk actually sits.

Over a one-to-two-year horizon shareholder returns will be determined by five variables, weighted below according to
how much of the current share price each one is defending. The evaluation criteria are stated before the analysis so that
the conclusion can be tested against them.

Return driver What must be true for the current price to be justified

The 22.7% first-half iPhone growth is a genuine multi-year installed-base

Durability of the iPhone refresh, not demand pulled forward by consumers pre-empting price

! 17/18 replacement cycle 30% increases. The September 2026 foldable must extend rather than cannibalise
the cycle.
Gross margin defence Apple must absorb a component (_:ost shock_in which DRAM and NAND_rise
2 against memory cost 25% frpm roughly 10_—15% of iPhone bill of materials toward 45% by_ 2027, ywthout
inflation either surrendering more than ~200bps of product margin or raising prices
enough to break unit demand.
Services growth and the Services must compound at low-to-mid teens while the j$20bn annual
3 Google payment 20% Google default-search payment, about 13.5% of pre-tax income at near-100%
margin, survives the DC Circuit appeal substantially intact.
Apple must convert a licensed third-party model into a differentiated
4 Al positioning and the 15% on-device experience that defends the device as the Al gateway, and migrate
Gemini bridge to its own models by 2027 without a capability gap becoming visible to
consumers.
A 36x forward multiple, roughly 35% above Alphabet and 80% above
5 Multiple sustainability 10% Microsoft and Nvidia, must persist. Even flawless execution produces poor

returns if the multiple normalises toward Apple's own five-year average of
roughly 29x.

Weights reflect the analyst's assessment of each variable's contribution to two-year return variance, not its contribution to revenue.

2. The Business

Apple sells premium consumer hardware and monetises the resulting user base through a services portfolio spanning
the App Store, advertising, iCloud, Apple Pay, Music, TV+ and, critically, the payment Google makes to remain the
default Safari search engine. The economic architecture is unusual: hardware is sold at a healthy but ordinary margin,
while the switching costs created by iMessage, iCloud, Apple Watch pairing, purchased app libraries and the Continuity
feature set convert one-time buyers into a recurring, high-margin annuity. Installed base passed 2.5 billion active
devices in the December 2025 quarter, an all-time high across every product category and geography.
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Revenue composition — first half fiscal 2026

Category H1 FY26 ($m) H1 FY25 ($m) Growth Read-through

The engine of the year. Best-ever December
quarter, March-quarter record. Demand
described by management as
"unprecedented" and "extraordinary".

iPhone 142,263 115,979 +22.7%

Consecutive all-time records. Highest-quality
Services 60,989 52,985 +15.1% revenue line at 76.7% gross margin; carries
37.7% of total gross profit on 23.9% of sales.

M4-powered iPad Air refresh; solid but not a

i 0,
iPad 15,509 14,490 +7.0% needle-mover at 6% of revenue.

Effectively flat and the clear soft spot. Smart
19,394 19,269 +0.6% glasses are the intended answer; nothing
shipping yet.

Wearables, Home &
Accessories

Declined despite the well-received MacBook
Neo launch, because supply, not demand, is
the constraint. Management expects the
imbalance to persist for several months.

Mac 16,785 16,936 -0.9%

Total 254,940 219,659 +16.1%

Geographic composition — first half fiscal 2026

Segment H1 FY26 ($m) Growth Comment
Americas 103,622 +11.5% Largest and most mature; double-digit growth here is itself notable.
Europe 66,201 +13.5% Broad-based; European Union regulatory friction has not yet dented

revenue.

The most important surprise in the story. Share rose to 18.1% in Q2
2026 calendar from 13.9%, moving Apple from fifth to second place,

Greater China 46,023 +33.3% with 24.9% unit growth. Cause is partly self-inflicted competitor
damage: Android rivals raised prices on memory costs while Apple
held.

Rest of Asia Pacific 21,280 +21.0% India and Southeast Asia scaling from a low base.

Japan 17,814 +9.4%  Steady; currency-sensitive.

Source: Apple Form 8-K Exhibit 99.1 filings for fiscal Q1 and Q2 2026; China share data from IDC and Counterpoint Research, Q2 calendar
2026.

3. Industry Position

The global smartphone market is contracting while Apple grows inside it, which is the single most informative industry
fact of 2026. Full-year global shipments are forecast to fall 12.2%, with the sub-$400 segment down more than 22%,
even as average selling prices rise roughly 21% from $467 to $565. The cause is the memory shortage: Al server
demand has absorbed approximately two thirds of world DRAM capacity, DRAM spot prices have risen several-fold
over the past year, and manufacturers without scale or balance sheet have been forced to raise prices or downgrade
specifications.

This has polarised the market in Apple's favour in the short run. Apple grew shipments 15% and reached a record 20%
global share in the June quarter because it had pre-purchased memory inventory and could hold pricing while rivals
could not. That advantage is a cushion, not a moat, and management has been explicit that it is being consumed. The
same shortage that is currently handing Apple share will, once the inventory runs out, arrive on Apple's own cost line.
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Analysts at Techlinsights estimate Apple would need to raise iPhone 18 Pro pricing by roughly $270 simply to hold
current margins. That is the central industry tension: Apple is winning a race whose finish line moves onto its income
statement.

The second industry dynamic is the divergence in Al capital intensity. Alphabet turned free-cash-flow negative for the
first time since 2004 under Al infrastructure spending. Microsoft, Amazon and Meta are committing comparable sums.
Apple, by licensing Gemini rather than training frontier models, has so far avoided that capital tax, spending $11.05
billion of capital expenditure on trailing-twelve-month revenue of $451.4 billion. The market has begun to reward this as
the "anti-capex Al trade". The framing is correct on cash flow and unproven on strategy: renting the model that defines
your most important interface is efficient until the landlord becomes a competitor.

4. Financial Analysis

Apple's financial profile is close to the theoretical maximum for an industrial-scale enterprise. Return on invested capital
of 104.3% and return on equity of 141.5% are not accounting artefacts of leverage alone; they reflect a business that
outsources manufacturing capital, collects cash before it pays suppliers, and converts 28.6% of revenue into free cash
flow. The Altman Z-score of 10.64 and Piotroski F-score of 8 confirm what the cash flow statement already says.

Metric Value Prior / comp. Interpretation for this business

Growth has re-accelerated to mid-teens from low single

Revenue (TTM) $451.4bn FY25 $416.2bn digits. The question is whether this is cycle or trend.

Q2 expanded 220bps year over year. Guided down to

i 0, 0,
IS V1A () i) QEAAETE I 47.5-48.5% for Q3 on memory costs. The peak is visible.

Both improved, but the products line is where the memory
Products / Services GM 38.7% /76.7% 35.9% / 75.7% shock lands. Every 100bps of product margin is roughly
$0.20 of annual EPS.

Held despite R&D rising 33.6% year over year to $11.4bn in
Operating margin 32.6% Q232.3% Q2, now 10.3% of revenue versus 9.0%. Operating
leverage is absorbing a real Al investment step-up.

Net income (TTM) $122.6bn FY25 $112.0bn Effective tax rate 17.0%.
Diluted EPS (TTM) $8.25 H1 FY26 $4.85 Gr9W|ng faster than net income because the share count is
falling 2.4% a year.
. o . o .
Free cash flow (TTM) $129.2bn Capex $11.1bn FCF margin _28.6/0 on capex pfjust 2.4% of revenue. This
is the asset-light case in one line.
N GEET $61.9bn $4.21 / share $146.6bn cash and securities against $84.7bn debt.

Debt/EBITDA 0.53x. Optionality intact.

Returns exceed cost of capital by an order of magnitude.
ROE / ROIC 141.5% / 104.3% WACC ~9.4% This is why the business deserves a premium — the
argument is about how large a premium.

Plus $7.7bn dividends. Board authorised a further $100bn
$37.0bn  repurchase in April 2026 and raised the dividend 4% to
buyback $0.27. Fourteen consecutive years of dividend growth;

payout ratio only 12.7%.

Capital returned (H1 FY26) $44.7bn
Sources: Apple 8-K Exhibit 99.1 (Q1 FY26, Q2 FY26); StockAnalysis.com / S&P Global Market Intelligence trailing-twelve-month data as of 27
July 2026.

Two items in the balance sheet warrant attention. Intangible assets rose from $11.1 billion at fiscal year-end 2025 to
$21.3 billion at the March 2026 quarter, and other non-current liabilities rose from $41.5 billion to $55.5 billion over the
same period. The combination is consistent with a substantial capitalised licensing or acquisition commitment, plausibly
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connected to the Google Gemini arrangement, and it is material enough that the fiscal 2026 10-K disclosure should be
read carefully. Separately, cash paid for income taxes fell from $31.7 billion to $20.4 billion year over year in the first
half, flattering operating cash flow by roughly $11 billion; the underlying cash generation is excellent but the reported
$82.6 billion half-year figure overstates the run rate.

5. Competitive Position

Apple faces different competitors in each layer of its stack, and its position is strong in all of them except the one that
matters most for the next decade. In premium hardware it is dominant and gaining. In services distribution it is a rent
collector whose landlord is under legal challenge. In frontier Al it is a customer.

Competitor Arena Fwd P/E Relative position

Market leader in China at 22.6% share versus Apple's 18.1%, growing 19.4%.
Huawei China n/a Domestic silicon and state preference give it structural protection, but Apple
smartphones grew faster (24.9%) in the June quarter and has closed most of the gap that

opened in 2024.

Global The genuinely two-sided competitor: a handset rival that is also a beneficiary of
Samsung handsets, 5.3x the memory shortage hurting Apple's cost base. Now out-earning Nvidia on
memory some measures. Multi-year lead in foldables that Apple attacks in September.

Simultaneously Apple's largest single profit contributor (~$20bn/yr), its Al

Alphabet Search, Al, ~27x supplier (Gemini for Siri, ~$1bn/yr) and its platform rival. This triple relationship
Android . . . ; :
is the most consequential and most fragile dependency in the business.
Not a direct handset competitor. Relevant chiefly as a valuation benchmark:
Microsoft Computing, Al ~20x comparable quality and arguably better Al positioning at roughly half Apple's
multiple.
Smart olasses Holds the early lead in Al wearables. Apple's counter-positioning is privacy
Meta g ' n/a rather than capability, which is a defensible marketing stance and an untested

xR product thesis.

Now the world's largest company by market capitalisation. Not a competitor,
Nvidia Al compute 21.7x but the clearest evidence that the market will pay less for Al-cycle earnings
growth than it currently pays for Apple's.

Forward P/E figures are approximate market consensus as of late July 2026 and are used for relative context, not precision.

The moat itself remains intact and, in one respect, has strengthened. Apple's ability to hold iPhone pricing through a
component cost shock that forced its rivals to raise prices is a direct demonstration of balance sheet and supply chain
power, and it converted into share gains in the world's most contested market. What has weakened is the technological
self-sufficiency premium. For four decades the investment case rested on Apple controlling every layer that mattered.
The Gemini agreement, whatever its commercial merits, is an admission that Apple did not control the layer that came
to matter most, and that its own models were roughly eight times smaller than what the job required.

6. Management and Governance

Apple announced in April 2026 that Tim Cook will become executive chairman and John Ternus, senior vice president of
hardware engineering, will become chief executive on 1 September 2026 — the first transition since 2011 and the result
of a long-planned, unanimously approved board process. Ternus has spent 25 years at Apple and led hardware
engineering for iPad, AirPods and recent iPhone generations, so the product pipeline through 2028 is substantially his
work already. The succession is about as well-telegraphed and low-drama as a transition of this magnitude can be.

It is still a risk, and a specific one. Cook's distinctive contribution was never product; it was supply chain, capital
allocation and geopolitical navigation — precisely the three disciplines under maximum stress in 2026 with memory
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shortages, a $100 billion buyback programme to deploy and an unresolved tariff regime. Cook retains the
policy-engagement role as executive chairman, which mitigates the third of these. A hardware engineer inheriting a
company whose central strategic question is software intelligence is a reasonable choice for the product roadmap and
an open question for the Al roadmap.

On execution, the record supports confidence. Management guided the March quarter accurately and the June quarter
to 14-17% growth against consensus expectations of 9.5%, a rare instance of guidance materially above the street.
Capital allocation has been consistent and shareholder-friendly: 2.39% buyback yield, 2.4% annual share count
reduction, fourteen consecutive years of dividend increases on a 12.7% payout ratio. The one criticism that sticks is
strategic timing on artificial intelligence, where Apple arrived late enough that it had to buy capability rather than build it.
Insider ownership is negligible at 0.06%, typical for a company of this size and not a meaningful alignment signal either
way.

7. Growth Drivers

Likelihoo

Driver d Impact Assessment

Multiple supply chain sources confirm mass production with no
postponement. Expected at $2,300—$2,500 with only 7—8m units in H2
2026 — roughly 2—-3% of iPhone revenue. The near-term financial impact is
small; the strategic value is halo effect, average selling price mix and
re-engaging the premium Android switcher. Already partly in the price after
a 3% single-day move on foldable news.

Foldable iPhone,

September 2026 High Moderate

Growing 15.1% with 76.7% gross margin and an expanding installed base.
Services compounding High High The most reliable value creator in the model and the one least dependent
on any single product launch.

Already delivered 33.3% first-half growth and a move to second place. The
concern is that the mechanism was competitors' price rises rather than

China share recovery Medium High Apple's product advantage, which makes it reversible if memory costs
normalise or if Apple is forced to raise prices first.
Privacy-led positioning against Meta. No confirmed ship date or pricing.
Smart glasses entry Medium Low (2yr) Real optionality, but nothing that should be capitalised into a two-year fair

value.

Ferret-3 and a targeted ~1trn parameter in-house model would eliminate

Proprietary Al models by Medium Moderate the ~$1bn Gemini fee and restore strategic control. Execution risk is

2027 genuine given Apple has already missed once on this axis.
The Supreme Court struck down IEEPA tariffs 6-3 in February 2026 and
Tariff refund from IEEPA . the Court of International Trade has ordered roughly $165bn of refunds
. Medium Low . . \ .
ruling industry-wide; Apple's exposure was reported at about $3.3bn. One-time,
non-recurring, and the administration retains other tariff authorities.
Installed base > 2.5bn The structural asset underneath everything. Each incremental device is a
’ Certain High durable services annuity and the reason the multiple is not absurd, only

devices ;
expensive.

8. Risk Assessment
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Risk Probability Severity Analysis

The dominant risk. At 36.5x forward against Alphabet's ~27x, Nvidia's 21.7x
and Microsoft's ~20x, a reversion merely to Apple's own five-year average of

Valuation de-rating High High ~29x costs roughly 20% with no change whatsoever in the business. The
2.48% earnings yield against a 4.67% ten-year Treasury is a negative risk
premium.

Already guided: June-quarter gross margin 47.5-48.5% versus 49.3%
achieved. DRAM/NAND may rise from 10-15% to over 45% of iPhone
component cost by 2027. Cook has confirmed the inventory cushion is
depleting with impact "significantly higher" from the June quarter. Each
100bps of product margin is about $0.20 of EPS; a 300bps erosion is roughly
$0.61, or 7% of earnings.

Memory cost inflation High High

About $20bn a year at near-100% incremental margin — 4.4% of revenue
but 13.5% of pre-tax income and approximately $1.13 of EPS, 14% of the
Medium High trailing total. Google's appeal was filed May 2026; oral arguments are
expected late 2026 or early 2027 and a final resolution possibly not before
2028. The timing means this is an overhang, not an imminent event.

Google TAC payment
loss

Research explicitly attributes part of China's strength to consumers buying
early on expectations of future price rises. Pulled-forward demand is
borrowed from fiscal 2027. A 22.7% iPhone growth rate creates a punishing
comparison base.

Demand pull-forward

Medium High
reversal

Ternus takes over 1 September 2026 during a supply shock, an Al
Medium Medium repositioning and a $100bn buyback deployment. Well-planned, but first-year
transitions rarely improve on a predecessor's operational record.

CEO transition
execution

Siri now runs on a licensed 1.2trn parameter Gemini model. Renewal terms,
Medium Medium competitive divergence or a regulatory forced change to the broader
Apple—Google relationship all become Apple's problem.

Al dependency on
Alphabet

The IEEPA authority was struck down but Section 232 and other statutes
Tariffs and supply Medium Medium remain available. The India diversification, targeting over 60m US-bound
geography iPhones annually, was itself hit by additional Indian import tariffs. Cost and
location of assembly remain politically determined.

Ongoing pressure on App Store commission economics in the EU and
Medium Low—Med elsewhere. Erosive rather than catastrophic, but it compounds with the TAC
risk on the same high-margin services line.

Regulatory: App Store,
EU/DMA

Wearables +0.6%, Mac —0.9% in the first half. Together only 14% of
High Low revenue, so financially minor, but evidence that Apple has not created a
genuinely new hardware category since the Watch.

Wearables and Mac
stagnation

9. Valuation

Three methods are applied. A discounted cash flow is appropriate because Apple's free cash flow is large, stable and
predictable. A reverse discounted cash flow is applied because the more useful question at this price is not what Apple
is worth but what the market is already assuming. Forward earnings multiples are used because they are how this
security actually trades and because peer comparison is the most direct test of relative attractiveness. Asset-based
methods are irrelevant here: book value per share is $7.26 against a $333 price, because the productive assets are
brand, ecosystem and installed base, none of which appear on the balance sheet.
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Cost of capital

Using a 4.60% risk-free rate consistent with the ten-year Treasury in late July 2026, an equity risk premium of 4.5% and
Apple's five-year beta of 1.10, the cost of equity is 9.55%. With $84.7 billion of debt against a $4.89 trillion market
capitalisation, the weighted average cost of capital is approximately 9.3-9.5%. This is materially higher than the 7—-8%
commonly applied to Apple during the low-rate decade, and it does much of the work in the valuation below.
StockAnalysis.com independently estimates 10.11%.

Reverse DCF — what the price already assumes

WACC Terminal growth Implied 10-yr FCF CAGR Verdict

8.5% 3.0% 11.9% Above Apple's 10-year record, at a generous
discount rate

9.3% (base) 3.0% 13.9% Requires growth Apple has never sustained

9.3% (base) 2.5% 14.6% Demanding to the point of implausibility

10.0% 3.0% 15.6% Not achievable on any reasonable base case

Benchmark: Apple's realised free cash flow compound annual growth rate from fiscal 2016 to the trailing twelve months was 9.2%. Analyst
consensus three-year EPS growth is 13.4% and revenue growth 10.7%, so the market is extrapolating current-cycle rates into perpetuity.

Discounted cash flow scenarios (WACC 9.3%, base free cash flow $129.2bn)

Scenario ZCL:OA—)(/;rRFCF Terminal Implied EV Value / share Versus $333.02

Bull 11.5% 3.0% $4,021bn $278 -17%
Base 8.0% 2.8% $3,023bn $210 -37%
Bear 3.0% 2.5% $2,021bn $142 -57%

Values per share add $4.21 of net cash. Note that no scenario, including a bull case assuming Apple compounds free cash flow at 11.5% for a
decade, reaches the current share price at a 9.3% discount rate. This is the single most important output in the report and it should be weighed
against the well-known sensitivity of terminal-value-heavy DCFs to the discount rate.

Multiples-based fair value

Scenario FY28E EPS Exit multiple Fair value Rationale

Foldable extends the cycle, margins
Bull $12.20 32x $390 +17% hold, TAC survives, premium multiple
persists

Growth normalises to high single
Base $10.80 28x $302 -9% digits; multiple drifts to the five-year
average

Pull-forward reverses, memory costs
Bear $9.40 22X $207 -38% hite, adverse TAC outcome, multiple
compresses to peers

25% / 50% / 25% probability

Weighted $300 -9.8% I
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Valuation conclusion

Apple is overvalued on a two-year horizon. The trailing P/E of 40.4x sits far above the ten-year average of roughly
22-26x and the five-year average near 29x; the PEG ratio of 3.17 and price-to-free-cash-flow of 37.9x point the same
way; the 2.48% earnings yield is below the risk-free rate. The convergent answer across a reverse DCF, a forward DCF
and a multiples framework is a fair value in the $280-$310 range, against a market price of $333.02. Notably, the
consensus analyst price target of $318.81 across 47 analysts is itself 4.3% below spot — the sell side, which is
structurally reluctant to be bearish on Apple, is already there.

10. Market Sentiment and Positioning

Indicator Reading Interpretation

Roughly 70% Buy or Strong Buy, 20% Hold, 10% Sell. Directionally

Analyst consensus Buy (47 analysts) positive but the aggregate target is below spot.

Price has run past the sell side. Morgan Stanley's $364 (23 July) is the
Consensus price target $318.81 (-4.3%) notable outlier; Wedbush at $400 marks the high, Phillip Securities at $200

the low.

Baird raised to $330 with a Buy, Jefferies to $308.92, Citi maintained Buy
Recent revisions Positive — all into the 30 July print. Targets are chasing the price rather than

leading it.

Berkshire Hathaway remains the largest disclosed holder at approximately
Institutional ownership 64.7% $57.8bn as of the 31 March 2026 13F. Ownership is broad and
index-driven; there is little marginal institutional buyer left.

Insider ownership / activity  0.06% Routine small disposals only. No signal in either direction.

146.6m shares, up from 140.5m the prior month. Short ratio 2.28 days.
Short interest 1.00% of float Essentially no bearish positioning — which also means no short-covering
fuel and no cushion on disappointment.

Traded on 24 July against 4.64m open interest, elevated into the 30 July

Options positioning 2.37m contracts earnings date.
Newsflow is dominated by foldable anticipation, smart-glasses positioning
News digest read Bullish and the "anti-capex Al trade" framing versus Alphabet's negative free cash

flow. Narrative-led rather than disclosure-led — a caution flag, not a green
light.

The composite picture is crowded optimism. Sentiment is uniformly constructive, positioning is uniformly long, short
interest is negligible and the stock sits 0.6% from an all-time high heading into an earnings print eight days away with
margin guidance already flagged lower. That configuration offers limited upside surprise capacity and considerable
downside gap risk.

11. Technical Position

Indicators below were computed from the daily closing series rather than read from third-party summaries. The 50-day
figure of $306.23 and RSI of 65.2 reconcile exactly with independent market data, which validates the series.

Indicator Value Signal Comment

Close (24 Jul 2026) $333.02 — +3.53% on the day; 0.6% below the all-time high of $334.99.
SMA 20 $314.39 Bullish Price 5.9% above.

SMA 50 $306.23 Bullish Price 8.7% above. Rising.
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Indicator

SMA 100

SMA 200 (market data)

RSI (14)

MACD (12,26,9)

ATR (14)

Volume (20d avg)

52-week range

Value

$285.10

$275.98

65.2

8.45/7.54

$8.26 (2.5%)

61.4m

$201.50 — $334.99

Signal

Bullish

Bullish

Elevated

Bullish

Confirming

WATCHLIST | Close $333.02

Comment
Price 16.8% above.

Price 20.7% above; the 40-week average computed independently
is $277.81, corroborating. Full alignment of all major averages, but
extension of this degree is historically where risk/reward
deteriorates.

Strong but not yet overbought; limited headroom before the 70
threshold.

Histogram +0.91 and positive, though momentum is flattening.
Daily expected range for position sizing and stop placement.

Above the 50-day average of 55.9m; the late-June breakout
carried genuine volume.

+55.5% over twelve months. The move has been substantial and
largely uninterrupted.

Structurally the chart is as strong as it can be: price above every major moving average, all averages in ascending
order, momentum positive and volume confirming. That is precisely why it deserves scepticism as an entry signal. A
stock 20.7% above its 200-day average, 0.6% from an all-time high, into earnings, with a consensus target below spot,
is extended rather than attractive. Support is layered at approximately $326 (recent consolidation), $314 (20-day), $306
(50-day) and $289-$275 (the June breakout base). Technicals here inform timing, not thesis, and they argue for

patience.

12. Scorecard

Criterion

Score (out of 10)

Business Quality

Financial Strength

Competitive Advantage

Management

Growth Potential

Valuation

Risk (higher = safer)

Technical Setup

Elite economics: 47.9% gross margin, 28.6% FCF

% (D
12% ° margin, 2.5bn device installed base.
129 — 9 $61.9bn net cash, 0.53x debt/EBITDA, Altman Z
0 10.64, Piotroski 8.
Ecosystem lock-in proven by ability to hold pricing
15% (N 9 :
through a cost shock and gain share.
8% [ 7 Excellent execution and capital allocation; late on
0 Al; unproven CEO transition on 1 September.
Strong cyclical growth now; structural rate is
15% (I 7 mid-single-digit. Foldable and glasses are
optionality.
36.5x forward, negative equity risk premium, no
0,
25% -l 2 DCF scenario reaches spot.
Balance sheet is fortress-grade; earnings
8% ] 6 concentration in iPhone and the Google payment is
not.
5% O 8 Above all major averages with volume confirmation,
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Overall Investment Score Weighted calculation

(9%0.12) + (9x0.12) + (9%0.15) + (7x0.08) + (7x0.15) + (2x0.25) + (6x0.08) +
(8x%0.05) = 6.50, rescaled to 65/100.

65 / 100 Valuation carries the heaviest weight because at this price it is the variable
that most determines the two-year return. Strip it out and Apple scores
84/100 — which is the honest summary of this report: an A-grade company
at a D-grade entry price.

13. Recommendation

WATCHLIST

Apple is not a sell and it is not a buy at $333.02. It is a company worth owning at a price worth paying, and the price is
not currently worth paying. The distinction matters: an Avoid rating would imply that something is wrong with the
business, and nothing is. Revenue is compounding at 16%, margins expanded 220 basis points year over year in the
most recent quarter, China has been recovered, free cash flow is $129 billion and the balance sheet is unimpeachable.
A Buy rating, however, would require believing that a 36.5x forward multiple on mid-single-digit structural growth offers
adequate compensation for the risk of holding it, and the arithmetic does not support that.

The asymmetry is unfavourable. The bull case delivers roughly +17% over two years and requires the foldable to
succeed, memory costs to be absorbed without margin damage, the Google payment to survive intact and a 32x
multiple to persist. The bear case delivers roughly —38% and requires only that pulled-forward demand reverses into a
punishing comparison base while the multiple normalises toward where every other megacap trades. Those are not
symmetric probabilities of effort. The bull case needs four things to go right; the bear case needs one thing to go wrong.

Conditions that would change this view

Trigger Action

A pullback to the 200-day average region, roughly 12—-17% lower, would put the shares near
Price into $275-$295 the base-case multiples fair value and inside the bull-case DCF. That is where this becomes
a Buy without requiring any thesis change. Note this is a level to wait for, not a prediction.

Gross margin holds above 48.5% Would demonstrate that the memory shock is being absorbed by mix and scale rather than by
through FY27 shareholders, and would justify carrying a higher exit multiple in the base case.

Favourable resolution of the De-risks approximately $1.13 of EPS and removes the single largest identifiable discrete
Google search appeal threat to the services line. Would support an upgrade even without a price decline.

Two consecutive quarters of Would falsify the pull-forward concern and convert the cycle argument into a trend argument,

iPhone growth above 15% in FY27 which is the core disagreement in this report.

Product gross margin falls below 36%, or an adverse TAC ruling arrives before the multiple

L] AL has de-rated, or iPhone revenue growth turns negative year over year in any FY27 quarter.

For investors who already hold Apple, this report is not a recommendation to sell a long-held position with an embedded
tax liability into a strong operating cycle. It is a recommendation not to add here, and to consider whether a position that
has appreciated 55.5% in twelve months now represents a larger share of a portfolio than intended. Trimming back to
target weight is a different decision from exiting.

14. Scenario Analysis
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Scenario

Revenue outlook

WATCHLIST | Close $333.02

Narrative

FY27 +11%, FY28
+9%. Foldable adds

Earnings outlook

FY28 EPS ~$12.20;
gross margin held

Memory costs pass through
cleanly, China share holds, TAC

0, 30, I
Bull 25% ﬁwif'/;;r\]/(ijcgzssﬁsst’;n near 48% via mix survives, market keeps paying
. and pricing power. 32x for the asset-light Al winner.
mid-teens.
0, - .
FY027 +6%, Fy28 FY28 EPS $10'801 Apple executes well, the business
ek, OFES . product gross margin is fine, and the multiple simply
Base 50% CERE RS e.1ga|r.13t a gwvesup $302 drifts back toward its own
hard comparison; 150-250bps to five-vear average. Good
services carry the memory before comyan flat s%oc':k
growth. stabilising. pany. '
FY27 +1%, FY28 ) The 2026 cycle proves borrowed,
+3%. Pulled-forward ?gsifsosm H;Z:s?on the memory shock lands on
Bear 25% demand reverses; Iusga artiarl) or full $207 Apple's income statement, and a
China share gives 'FI)'AC Iozs crowded consensus long unwinds
back as rivals re-price. ’ toward peer multiples.
= 0, i
Weighted 100% $300 9.8% against the 24 July close

of $333.02.

Probabilities sum to 100%. Fair values are two-year forward estimates derived from FY28 earnings estimates and scenario-appropriate exit
multiples, cross-checked against the discounted cash flow outputs in Section 9.

15. Investment Memo — Final Verdict

Would a disciplined investor put personal capital into Apple at $333.02 today? No — and the reason is
entirely about price, not about the company.

The case against buying rests on three numbers that are difficult to argue with. Apple's earnings yield is 2.48% while the
ten-year Treasury pays 4.67%, meaning the buyer of Apple at this price is accepting equity risk for less than the return
on a government bond and is relying entirely on growth to make up the difference. That growth is already assumed: a
reverse discounted cash flow at a CAPM-consistent 9.3% cost of capital implies the market is underwriting roughly 14%
compound free cash flow growth for ten years, against a realised ten-year record of 9.2%. And the probability-weighted
fair value of approximately $300 is below spot, as is the consensus of 47 sell-side analysts at $318.81 — a group with
every institutional incentive to be constructive on the most widely held stock in the world.

The single biggest concern, if forced to name one, is not valuation but what happens when the memory cost shock and
the demand comparison arrive in the same fiscal year. Apple is currently gaining share precisely because it has been
able to hold prices while competitors could not, and it has been able to hold prices because it stockpiled memory.
Management has confirmed that cushion is depleting and that the impact will be "significantly higher" from the June
quarter onward. Meanwhile, part of the extraordinary demand being celebrated was consumers buying early to beat the
very price increases that Apple has so far avoided imposing. In fiscal 2027 Apple may face a cost base that has risen, a
pricing decision it can no longer defer, and a comparison base inflated by demand it already collected. That is a
plausible path to a year in which nothing about Apple's quality changes and the stock still falls 30%.

What must change for this to become a Buy is straightforward and testable. Either the price comes to the value — the
$275-$295 zone, near the 200-day average, would do it — or the business proves that the assumption embedded in the
multiple is real, which means product gross margin holding above 48% through fiscal 2027 and iPhone growth above
15% in consecutive fiscal 2027 quarters. Either would resolve the disagreement. Neither has happened yet.

The honest counter-argument, and it deserves stating because it has been right for a decade, is that Apple has been
called expensive at 25x, 30x and 35x and has compounded through every one of those calls. The installed base of 2.5
billion devices is a genuinely rare asset, services are compounding at 15% with 77% gross margins, and the company
has just demonstrated that it can gain share in China during a cost crisis. An investor who believes services will carry
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the multiple regardless of hardware cyclicality has a coherent thesis that this report does not refute. The disagreement is
narrow and specific: this analysis holds that the current price requires that thesis to be right and requires the hardware
cycle to persist and requires the Google payment to survive, and that paying full price for three simultaneous favourable
outcomes is not investing but forecasting.

Rating: Watchlist. Target entry zone $275-$295. Revisit after fiscal third-quarter results on 30 July 2026,
with particular attention to gross margin guidance for the September quarter and any commentary on
memory cost pass-through.

Important disclosure. This report is provided for informational and educational purposes only and does not constitute investment advice, a
recommendation, or an offer or solicitation to buy or sell any security. It was prepared from publicly available information believed to be
reliable but not independently verified in all respects. Estimates, scenario probabilities and fair-value ranges are analytical judgements, not
forecasts of actual outcomes, and are highly sensitive to the discount rate and growth assumptions disclosed. Past performance does not
indicate future results. Readers should conduct their own research and consult a qualified financial adviser before making any investment
decision.
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